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Hﬂ!-i" d'ﬂlﬂ an ﬂm!'ﬂt!l-
tion of mare than 35,000
fop professionals, eech of wihom is d leniiimary and slar
performer in his or her own righl, select & handful each year omn
which fo bestow lis highest recognition?

Very carefully—and conscious of the fact that there are hun-
dreds of ather ABRs well deserved of Righ honors wheo are guite
likely to be future inductees In the REBAC Hall of Fame.

Each of this year's first class of inducires—Adorna O,
Carroll, A. 0. Carrall & Agosiinl Co., Berlln, Connecilcwt; William
Franch, Wm. French, Buyers Real Estate Service, Inc.,
Cheztorfiald, Mizzour: Don Harfan and Gall . Lyons (team
salecloes), Harlan, Lyons & Associates, inc., Bawlder, Colorada;
J Hugh Byall, Earth Avallable Really, fne., Lexington, South
Caroling; Randy Templelon, REMMAX Renafssance Really,
Endicott, New York, and, Terry W Watson, GM King Healty, inc.,
Chicago, Mnols—is an individual of significant professional and
ethical standards, with & proven recard of dedicaled service
to home buyers, a st of significant contritrulions to the
advancement of Buyer Representalion, and a hislory of service
to the comminily and o the eal estale industry. AN have boan
instrumerntal in the growih and developmen! of REBAC,

Nominated by their peers and chosen through a secret baliof
easi by a “biind" panal of REBAC membeis, thay represent 8
balanced cross-section of REBAC members. Five of them ara
certified as REBAC Inatruclors—thres for both the ABR and
ABRM courses. Amoang them, they possess 14 induwstry
designations in additiop to these of REBAC. One I3 a member of
REBACs Advisory Board. Their practices range from exclusive
Buyer Reprosentation fo Single Agency for buyers and for
saflers, Their praciices are cenlered in six different slates, One
is associated with a franchise; the ethers are Independents

Owarall, they are prime examples of the excellent caliber of
indusiry leaders encompassed in the ever-expanding REBAC
ranks. These men and women will ba joined by six atfier han-
areas (lo be salected iater this yoar] te be inducted in the Hall Of
Fame during ceremonies at the National Assoclalion of Realfors
eonvantion in Chicage in Nevember,

= Tom Doolay
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TERRY WATSON: The Likerator

Mony real cstate agents have one
tranaaction they'll never forgel. Fa
Terry Walson, thoughis aboul sne
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It involved & woman who had
livesd 1 Ehe sarmie apuriment for .5
yvears. She had paid more in rent
awier Lthe years than it o
waonld have eost ta buy
the entire npartment
building.

Wiotson helped the
voman buy her own
house, Almest immedi-
ately, he says, aha walked
a little lighter and felt o litte be I!|:| r

“Pecple ask me what T do, T eay
T'm o liberator,™ he savs, “Good
Realtora are geod Realtora becausa
they want 1o liborate people. Real
estate is the only business in which
yvou metually gel poid o moake
friend=."

Watson hoas made @ lot of friends
over the years, most recently within
the Council's, which just named the
managing broker for GM King Real
Eatate in Chicogo to its Holl of Farme

A gocond generation broher,
Watssn gaed about 95% of hig offarts
gined he got into the business in 1901
has been i working with buvers.

“Agents aren't supposed to take it
persanally, bat | do” he says, ndding
somir of his clients have beeome
among the best of his friends over
the yvears, “They're like a family
member”

Im fock, he's sometimes talked huy-
s ol af

‘Buyers foday @ houses

they loved,
arg maore bacass ho

intelligent; was cer-
they are more | Tn ™

denls were

informed than | not good
they have ever | 'v®“erked

the other
been before.” way

. Tsn'}-' Wiatson u:n';llnnd s

well.

“I'ver hndd buyors whose attornoys
told them at elozing, T it wasn't for
your agent, yvou wonldn't have this
hiouze,™ he saye. “It's a feeling that's
indescribmbile,”




